
Within the last year, SAA brought on a new health insurance client that worked with several 
external investment managers within fixed income and equity asset classes. Upon hiring, 
SAA completed an extensive analysis of these managers to determine if any changes were 
necessary over the short term. This analysis included site visits and/or conference call re-
views, solicitation and analysis of updated database submissions by the managers and anal-
ysis of historical performance and current and historical portfolio structure and risk profile. 

Right out of the gate, SAA worked with the client and one of the fixed income managers 
to reduce their fee by more than 50%. The manager had offered a reduction,  but only in 
exchange for a change of objective. The client had not acted on this until SAA reviewed 
the proposal and confirmed that the change in strategy would not materially impact their 
approach or result in a large degree of costly portfolio turnover. Simultaneously, SAA com-
pleted a review of this manager and determined that their track record to date, combined 
with organizational changes warranted potential replacement. As such, SAA quickly orches-
trated a fixed income search using data in its proprietary online and presented a summary 
search to the client’s senior staff and a small group of finalists to the Board level Committee. 
Finalist interviews will follow at which time a decision will be made on whether to replace 
the existing manager.

SAA’s size and lack of bureaucracy enables the company to act quickly to address any spe-
cific needs of its clients. Automated research resources such as the Manager Select data-
base, provide constant access to information on the fixed income managers who manage 
the bulk of insurer’s assets.

How SAA’s Research and Monitoring of Investment Managers 
Enables Our Clients to Appropriatley Respond to Market Changes

Given all SAA clients are insurers, our work revolves around designing investment programs that will achieve our 
insurance clients’ business objectives.  Most of our clients are subject to regulatory constraints from either insur-
ance or, in some cases, municipal regulators. These constraints typically revolve around fixed income sectors, 
quality and geography as well as limits and prohibitions centered on various aspects of risk assets. 
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SAA is an independent 
investment consulting 
firm that works exclu-
sively with insurance 
organizations. Our 
experience and focus 
enables us to help our 
clients improve their 
investment process.
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